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Manitoba Minister
Discusses
Grasshoppers

The life story of the grasshopper
% today an open book to the men
of scl A h ot

RELATES HOW
CHAIN STORES
NORK HARM

IC. P. By Guardian’s Special Wire)
OTTAWA, March 14—Unlicensed
operations by chain, department
and mail order stores will crush all
p s from the Canadian re-

lay without Mr. MoKensle,
the of agriculture, know-
lm;lboutnlndhytngplmam
frustrate nature.

In the House yesterday Mr. Mo~
Kenzie with great solemnity expos-
ed his programme for combating
the menace. Millions of
the eggs lle embedded in Manitoba
soil, awalting the call of summer.
No has

There are plans on foot for de-
stroying the hatched insdcts. “Al
ready,” in the words of Mr. Mc-

Kenzle, “sawdust is to
strategical points.” ‘The farmers
will impregnate the sawdust with
poison and proffer it to the grass-
hoxmerl, uylnc “We hope you

allowances,
fields, The
soll are those of
Mexicanus grashsoppers.
all over the place.

A mistake made last
farmers in their
tions was to lay it on
:‘ deep layer of polsoned

nothing but
“The poison's spread too thick.”

A thin layer widely distributed is
the proper technique, Mr. McKensie
says. The 1
out Jong ago that the trick in suc-
cessfu] is correct dosage.
Even an grasshopper, it

ound| o¢ & firm which he said had been

tail trade unless state regulation
steps in, the Stevens Committee of
the House of Commons was told
today by A C. MacKay, Secretary
of the Alberta Retail Merchants’
Association.

He told of big-buying organiza-
tions under-selling individual mer-
chants, reducing general price lev-
els through mass efforts and crush-
ing competition by sheer weight of
their resources.

While the committee spent an-
other day listening to a verbal cas-
tigation of department and chain
stores, Hon, H. H, Stevens an-

d Canadian rubber
fes would be investigated, especial-
ly through their trade organiza-
tion, the Dominion Rubber Asso-
clation

Rubber footwear manufacturers,
sald Mr. MacKay, have a preferred
list of customers, headed by six
chain and department stores who
receive a trade discount of 4 per-
cent, Small merchants have been
told they cannot receive the same
discount even if they buy as much
u the department stores. Less than
a year age, 50 or 75 Alberta mer-
chants pooled their buying, offer-
ing a joint order of two or three
carloads on a “cash basis” but they
"| told us our money was no good
and refused to deal with us.”

Large packing firms were com-
pelled to pay a bonus to big-buying
corporations, it was charged by the
Alberta officlal. He handed the
chairman a note, bearing the name

forced by & chain store to pay a
bonus at the end of the year, after
granting the usual trade discount.
Another firm, he said, gave a de-
monstration bonus, sufficient to
pay s clerk's salary at a pre-
OChristmas

could
stores
were prohibited from selling goods
hla' cost, if theys were restrained
from issuing seductive, deceptive
advertising and if trade discounts

' $22,000,000 BENEFIT TO -
CANADIAN BACON PRODUCERS
UNDER EMPIRE TRADE PACTS)

Further Profit of $12,000

(Following is & ocontinuation of
ithe evidence suhm&udw )BJ 8.
McLean,

Packers le.\tod. be!oro the m
en's Parllamentary Committee on
March 7. Mr. Mcleen was ques-
tioned exhaustively as to the effect
on Canadian hog prices of the
Brtish market as wellas on every
phase of the hog marketing situa-
tion.)
v

Bigger Merger Might Be Better

Q—Is that correct?
A—Yes.

Q—Your competitors must have
done the same?
A—The competitors, perhaps, did
not make a profit.
Q—You think you have put them
in a position where they are mak-
ing larger losses?
A—Wi

ell—
Q—You do not know?

,000 to Farmers if Brit-

ish Requirements are Met, Says President of
Canada Packers Limited in Evidence Given
at Ottawa Before Stevens Committee. Hog
Marketing Methods Exhaustively Probed.

No Agreement As to Price Fixing

Q—The only place that they come
into contact with open compe-
titton is the union stock yards we
will say at Toronto is where there
are similar buyers from Swift’s and
White's?

A—Yes.

Q—Now then, at the conference
before the buyer goes on the mar-
ket is there a limit set within
which we shall buy or pay?
A—-Oh, there might be. If we
have a very firm view that we do
not want hogs at a certain price
the buyer might be toMd “Don't buy
& hog for that price” but ordinar-
ily all the facotrs are discussed and
he is told to buy them at so and
80 if he can, or as near to that as
he can.

QSles.—

‘Then is there any conference held
at any time with the buyers or rep-
resentatives of Swift's or the other
packers, as to the price to be paid?

A—I do not just follow that
thing I the

are mnklnc. a proﬂt, they mult be
operating as cheaply as I eay.
Q—The thought that comes to

A—Well, of course, these men are
on the yards all the time buying the
same animals, or buying hogs, and
I haven't any doubt they discuss

me is, would still further
ation be of any advantage to the
pork producers, the farmers of
Canada? If you can effect such
economies ag that by the merging
of four companies, why should not
all the companies be merged?

A—If you could depend upon get=
ting ndequ:t.a mm-nmmt-—c ptr-

the markets every day. As to a
conference or an agreement in re-
gard to price there is no such thing
and never has been i1 Canada.

Mr. Factor: What about the
Packers’ Councll, do they discuss
the price?

A~Never,

Q—Then did you ever sit in at a
oontennce or do you know of any

would be a lrelt
farmers to merge all the epmnnx
companies.

Q—What proportion” of the bus-
iness does your company do in Can-
ada?

da

A—Oh, it is s pretty small pro-
portion of the total business.

Q—1 see according to this state<
ment, you have a profit of 5 per
cent since the merger on
shareholders investment?
A—Yes.
Q—Owing to the cariying of the
plants at their old value?
A—A} their old value, less depre-
clation. At the depreciated vaiue at
the time of the merger, less the
depreciation that has been writien
oft since.
Q-1 see there is an item in your
consojidated balance sheet of land,
buildings, plant, equipment and so
on based on appraisal 1919 to 1927,
$18,870,909.40, and you are only us-
ing five out of nine plants?
A~—That is reduced by the depre-
clation item.
Mr. Sommerville: That is reserve?
A—No it is not reserve,
Mr. Ilsey: Your 5 per cent is
based on a lot of useless plant?
A—Oh, yes, because we bought
those plants, and it is a good deal
better to close & plant that is not
needed than to keep operating it.
Mr. Sommerville: But your over-
head does include a large quantity
of useless plant at the present time?
A—Well, one useless plant.
Q—And it also covers dher op-
erations of the plants that are not
needed at the present time?
A—Well, that is true in every
business.

Mr. Ilsey: But you think this
spread between what the farmer

actually gets and what you get in
Englni% could be reduced very ma~
terially by a further degree of mer-
ger?

A—Yes, remember, I am just
speaking of it now as a purely op-
crating problem, and I am not
speaking of the difficulties of xfnn;‘

developed by tition, but if you
eliminate those tors, if you do

not consider them, you ocould pro-
bably operate the packing industry
of Canada on 60 per cent of the
plants that are now operating.

Mr. Sommerville—And that would
mean that 60 per cent of the over-

not have the unnecessary expenses
that are entailed to operate an un-
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Monday morni: ,,
ing for that mu..er, we try to esti-
mate what our outlet for beef is

at which any of your
buyers were insiructed to pay just
s certain price and to see Swift's
buyers with respect to that price?

A—You see, you can ask me a
lot of questions here, and it is dif-
ficult for me to answer meticulous-
ly, I am telling you, I am not go-
ing to go behind this general state-
ment; if you give me the particular

the | thing you have in mind I will give

the terke.!sr, comment I can make
on it.

Q—We want to be ultra fair to
you Mr. Mtlean, we do not want
to have you misunderstood in your
!g-!wer. or in any way misinterpret-
ed.

A—All right. My answer is this,
that there s no combination, or
that there is no agreement in re-
gard to buying with buyers in the
packing house industry.

Q—We want to be fair with you,
Mr. Mclean, as I say.

A—I am more anxious than you
are in this. I want to be absolutely
definite, becaldse if you are seeking
for a method of improving the live
stock industry it does not lie along
that line because there is no such
thing as & combination in regard
to buying.

Q—Well, you know the problem
and you know the question that has
been raised?

A—Yes.

d we want in fairmess to
you to give you every opportunity
to answer it. Then, Mr. McLean,
does this thing happen, that some-
times there are a great many live
stock on the market and that your
buyers go on the market up and
down the alleys looking at the
stock and then just withdraw and
don't bid?

A—It frequently happens.

Q-It frequently happens?

A—~That sounds likke a rather
damaging thing, but that happens
in regards to every buyer of every
commodity. If we do not want live
stock, we do not buy them; if we

po want live stock we do buy them.

Mr. Young—You do not buy cat-
tle md keep them until it is time
to kill them?

A—We do tat in a way too, but

we try to adjust our killing to our

trade. You see we have to kill in
advance of our selling, and every
and every morn-

penses would - | 80! to be, and we adjust our kil-
:;;d tod ex hadiod .ml:‘to that. Now, we try as near
A—No, it would not mean that. |8s we can to finish up with a oer-
Q40 per cent? tain minimum of beef in our cool-
ers on Saturday. We frequently)

A—No, because you still have to]finish up with a It of beef in ou
carry your plants, but you would|coolers on Saturday, and Jrobably,

when you have a big carry over

Members {
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wait until—there is nothing in-
iquitous, there is nothing dishonor-
able about that—when they want
cattle they go after them, when
they don't want oattle fhey don't
go after them,

Q—And
place between tey
morning and three o'clock in the
afternoon?

A—What do you mean, what
change?

Q—From the time they don't
want cattle to the time when they
do want cattle; they may not want
them at ten o'clock and they may
:‘];:; them very badly at three o'-

A—It might happen, that would
be unusual. Sometimes we are load-
ed with beef in our coolers, and
that 15 what determines whether
we are eager buyers, or not.

Q—It is sometimes said, for in-
stance, that your buyers agree with
Swift's buyers, or the buyefs for
other packers, that they will only
buy a certain percentage of their
requirements on Monday, the open-
ing day of the market? What do
you say as to that?

A—I do not think that has ever
occurred. That is one thing that
there is no foundation for.

Q—Now, Mr. McLean, may I ask
you, is there ever any arrangement
among your buyers, or among the
trade, that the hogs from a certain
district shall go to Swift's and
that Canada Packers will get the
hogs from another district; in oth-
er words, that the Canada Packers
will stay ous of the field at certain
stations, and Swift's will stay out
of the field in other, statfons, so
that there will not be competition
for the hogs?

A—There is no arrangement
whatever.

Mr. Senn: Just a moment please,
Mr. Sommerville, I have one ques-
tion which might amplify that?
Have you any knowledge of your

buyers, or the buyers of any other
packing concern, to stay out of
certain aisles in the stock market?

A—Oh no, the competition is to
get into the alleys; of course they
get turns; that is arranged between
the commission men and the buy-
ers. So far as any arrangement be-
tween the buyers goes, there s
none.

The Chairman—You mean to say
that the commission men invite the
buyers to stay out of an alley.

A—No, but commission men may
arrange in advance with the buyer
of our firm or Swift's that we will
have the first Jook over his alley in
the morning.

Mr. Sommerville—A commission
man may give preference to Can-
ada Packers or he may give prefer
ence to Swift's?

A—Yes.

Q—On the cattle in his alley?

A—There may be an arrange-
ment in advance.

Mr. Senn—I have heard a great
deal of criticism of that practice.
A—I1 have heard plenty of criti-
cism of all these things. I have
heard thousands of times, ten thou-
sand of times, but the point is
there is absolutely no basis in fact
for that.

Q-—You would say that it does
not work to the injury of the pro-
ducer?

A—No.

Q—Or the consigner?

A~ do not think there is as
competitive a business in Canada
as the packing house business.
Q—It is a fact, Mr. M:cLean, that
both of you might keep your buy-
ers from buying until after the

the union stock yards to the other
stock yards in Canada intimating
that there is a substantial supply
of cattle at Toronto; that the mar-
ket is draggy; that there is no bid-
ding and leaving it to the other
markets to be affected by that?
A—I do not think any packing
house man ever thought of that in
his life. That is something some-
body has thought up for him.
(To Be Continued))

buyers collaborating with Swift's

market repott has gone out from |

stou o( the Agnew-Surpass Com-
pany will represent the last word
in attractiveness and shoe design.
With the opening of the Char-
lottetown store, the Agnew-Surpass
will have a total of 63 stores in its
great chain extending across On-
tarlo, Quebec, and the Maritime
Provinces. ‘The large list includes
stores in the following centres; In
Ontarto, Belleville, Basntford (2),
Brockville, Chatham, Coourg, Corn-
wall, Dunville, Galt, Guelph, Ham-
ilton (4) Ingersoll, Kingston, Kit-
chener, Leamington, Lindsay, Listo-
well, London, Midland, North Bay,
Norwich, Qrillia, Qshawa, Ottawa,
Owen Sound, Paris, Peterboro, Sar-
nia, Sault Ste. Marie, Simcoe, Strat-
ford, St. Catherines, St. Thamas,
Sudbury, Toronto (5) Wallaceburg,
Welland, Windsor (2), Woodstock—
In Quebec; Montreal (3), Quebec
(2), Three Rivers. In New Bruns-
wick; Fredericton, Moncton, Saint
John (3). In Niva Scotia; Amherst,
New Glasgow, Truro, Windsor, Yar-
mouth. In Prince Edward Island;
Charlottetown.

The Agnew-Surpass Shoe Com-
pany is by no means an organiza-
tion of recent establishment. The
company has been doing business in
Western Ontario for 50 pears, grad-
ually increasing its business from
year to year, and expanding its ter-
ritory. During the last few years,
the number of shoe stores in the
Agnew-Surpass chain has contin-
ued to increase until at the present
time, practically every city and
town in Ontario, Quebec, and the
Maritimes has a branch store, the
total now being, as mentioned be-
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Local Branch Agnew-Surpass Co. Here

fore, 65.
The remarkable growth in this en.
terp: organization which has
doubled its places of business during
the past few years is, of course, at-
tributable to the values which only
such a large business, with its great
buying power, can make possible.
Agnew-Surpass shoes are made in
the factories of the company, and
sold direct to the wearer, thereby
ible great ics.
The customer reaps the benefit in
the shape of quality footwear at
lower prices. Business in the Agnew-
Surpass Shoe Stores is conducted on
a strictly cash basis, another fea-
ture which eliminates expense, and
which means a still further saving
for the Agnew-8urpass customer. A
first-class delivery service will, of
course, be available for customers of
the Charlottetown Agnew-Suipass
Bhoe Store, as in all other stores of
the company.
The Agnew-Surpass Shoe Stores
have a central warehouse in Baint
John, N. B, from which the stock
for the Maritime stores is distribu-
ted, thus assuring quicker delivery
of merchandise to these stores,
While the stock of the Agnew-
Surpass Store will be entirely new,
and the general policies of the com-
pany’s chain will be carried out in
Charlottetown, as elsewhere, cus-
tomers can be assured of courteous
and fair treatment.
A complete line of men’s, women's,
and children’s shoes of all kinds will
be in stack at all times, These will
be the product of English and Can-
adian factories. And hosiery, as well
will be sold, our own popular brand
“KISMET”, and other lines in
ladies’ hosiery as well as imported
and Canadian made socks for men.
The Charlottetown store will be
under the management of Mr. W. A.

OpenForBusinesson Saturday Morning, March 17th

SIXTY-THREE STORES IN THE LONG CHAIN

Company In Business For Nearly Half a Century

Woodley, who has been manager ik
the King Street Store, Saint John,
N. B. Mr. Woodley's experience im
the shoe business qualifies him te
manage what will undoubtedly be
one of the outstanding shoe storeg
in a very large district. We have
been fortunate in securing the ser-
vices of Mr. H. J. A. Brown and Mr.
Oscar Diamond, formerly on . the
sales staff of Goff Brothers, who will
be glad to meet thelr old friends
and customers at their new location
on Saturday, March 17th,

100% CANADIAN

The Agnew-Surpass Shoe Stores,
Limited, is one hundred per cent.
Canadian organization. More than
957 of the Merchandise handled in
the stores is either Canadian or
British make. The old Agnew Shoe
Company was organized about fifty
years ago by John Agnew, who was
a descendant of the United Empire
Loyalists, The present general man-
ager of the chain is Mr. Frank
Bauslaugh, a nephew of the founder,
A little over flve years ago, the
Surpass Shoe Company, of Montreal,
was amalgamated with the Agnew
Company. The Surpass firm had
been controlled by the John Ritchie
Shoe Company, which carried on a
retail business under the Surpass
name. The Ritchie organisation
was the largest and oldest manufac-
turers of medium-priced shoes fo1
men in the Dominion, This company
was established by John Ritchie
who came to Canada from Scotland
Mr. J. E. Warrington, who was
president of the old John Ritchie
Company, is now president of thq
Agnew-8urpass Shoe Stores, Lime
ited, and the Ritchie factories are
manufacturers of the shoes offered
by this Dominion-wide chain.

IN MEMORIAM

STELLA POWER

We shall meet but we shall miss her
There will be one vacant chalr.

The Angel of Death visited the
home of Mr. and Mrs. John M.
Power, Elliotvale, on Wednesday,
March 7th, and claimed for its own
their youngest daughter, Stella
Frances, at the early age of nine-
teen years, just on the verge of
young womanhood.

The deceased had been in perfect
health up till about a week and a
half previous to her death which
came as a distinct shock to her im-
mediate family, as well as to rela-
tives. and friends. On Thursday
previous to her passing she was
operated on for appendicitis and up
to the following Tuesday was ap-
pnrenuy rapidly recovering. On that
day some unforseen complication set
in, and on the above mentioned date,
God called her away from this vale
of tears before its evil influences
were allowed to mar the purity and
sweetness of her young and truly
Christian life.

Stella, as she was familiarly
known, was & favorite with all who
knew her, and in the home where
those estimable qualities of unsel-
fishness, cheerfulness and devotion
to parents, brothers and sisters were
commented on by all, she will be
sadly missed.

During her short illness she was
frequently visited by he pastor, Rey.
P. D. McGuigan, who, on the morn-
ing of her death, imparted to her
the last solemn rites of the Holy Ca-
tholic Church, of which she was a
faithful member.

Her funeral which was unusually
largely attended was held from her
parents’ home, Friday morning to
Vernon River Cemetery, where lov-
ing hands laid her tenderly to rest,
there to await the glorious resurrec-
tion. Requiem Mass was celebrated
by her cousin, Rev. Phalen McKen-
na, Lot 7, while the service at the
grave was conducted by Rev. P. D.
McGuigan. The pall bearers were:
willlam Gill, Herman Gill, Michael
McInnis, Edward Power, George
Walsh and Joseph Cronin.

There are left to mourn the loss
of a loving and dutiful daughter,
and a kind and devoted sister, her
sorrowing parents, two sisters, Mrs.
Peter McKenna, Baldwin's Road,
Lauretta at home; three brothers,
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Joseph, Louis and one a-
dopted brother Melvin, all at home.
The family recelved many com-
forting messages of sympathy as well
AS numerous Mass Cards and Spirit-
ual Bouquets from many friends far
and near.
(Patriot please copy)
L-1150
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and Mrs. John Power and

Mr

SUNNYSIDE TAXI

failing health for six months, but in
spite of all that best medical skill
and tender nursing could do, she
gradually failed. The deceased was
a member of St. Mark's Church,
Kenaington.

Mrs. Mill was held in high esteem
by all. She will be much missed by
a large circle of relatives ana
friends. She was very kind and hos-
pitable to all, and no one needing
aid ever called upon her in vain.
But while she is much missed by the
many friends outside, it is in the
home the loss will be felt most keen-
ly. She has gone forever into that
home of many mansions, and now
knowing that she has thus passed
forever beyond all suffering and
pain, none would be so unkind as to
wish her unbound spirit back into
bonds again.

There are left to mourn, a grief-
gtrloken hulbmd two sons and three

ides three grandchild-
ren, to whom she was very much at-
tached to. The sons are: Ernest T.
and J. Cecil, Clermont; Ruby, Mrs.
Nelson Paynter, Long River; Amelia
C. and Lois A., at home, and grand-
children, Wanda, Clayton and El-
win Mill.

The funeral which was largely at-
tended was held on the afternoon of
February 6th. The service was con-

ducted by the Rev. H. D. Raymond,
Charlottetown, assisted by the Rev.
W. 8. Loring, Kensingtomw The
hymns s\mz wer
and “Safe in the Arms
A solo by Mr, G. Roy
Phillips , “My Heavenly Home Is
Bright and Fair” by the request of
the deceased. The pall bearers were:
Messrs. Jaber Mill, Henry Mill, Pal-
merson Mill, William Mill, Keith
Cameron and Nelson Paynter.

The floral tributes were beautiful
and consisted of the following: Pil-
low, family; Wreaths, Mr. and Mrs.
Albert Craswell and Charles, South
Rustico; Mr, and Mrs, Ernest Park-
man and family, Mrs. Clara Gordon,
Mr. and Mrs. Keith Cameron and
family, Miss Mary Mill. Summerside,
Crescents: Mr. and Mrs. Jabez Mill
and family, Clermont. Sprays:
QGrandchildren, John Green and
family, Miss Nora Mill, Summerside;
Mr, Victor Buntain, S8outh Rustico.
Messages of Sympathy: Honourable
Thomas McNutt, Charlottetown;
Hon. Heath Strong, Mr. Hugh Mor-
rison, Dr. J, O. 8impson, Miss Mary
Mill, Miss Ruby Profitt, Ssummer-

family, New Annan; Mr, and Mrs.
Vernon Garnhum, Charlottetown;
Vestry of~St. Mark's Church, Ken-
sington; A.Y.P.A, St, Mark's Church,
Kensington; Mrs. Amelia Woolner
and family, Wattham, Mass.; Miss
Nora Green, Ottawa; Mr. and Mrs.
Paul Thompson, Margate; Mrs. Ines
Corbett, Margate; Mr. and Mrsa.
Ramsay Auld, Covehead; Mr. and
Mrs. Gordon Crockett, York; Mr,
and Mrs. David McDonald, Union;
Mr. and Mrs. Thomas Campbell,
New London, Wisconsin.

Mr, G. Roy Phillips, mortician,
had charge of the funeral arrange-
ments. R-115¢4

Net Earnings
Of Hollinger
Highest In Yrs.

(s
(C.P. By Guardian's Special Wire)

MONTREAL, March 14 — 8ub-
stantial advance in the price of
gold on world markets in 1033 re-
sulted in the highest net earningt
of the company since 1927, annual

report of Hollinger Consolidated
Gold Mines, issued here today
showed.

Net earnings available to share-
holders amounted to $5737,17(

compaved with $3962886 in 1937
net earnings per share were $1.11
compared with 80.5 cents in 1932
71.3 in 1981, 80.5 in 1930, 74 in 102§
and 94 in 1928.

Features of the report were
sharp expansion in recovery an:
earnings, an increase in tonnage
and value of ore reserves, continued
successful development in the mine,
commencement of a new shaft be-
low the 3,950 foot level building up
of cash and net working capital
larger disbursements to sharehold
ers, further writing down of plant,
writing down of investment in in-
ternational bond and share core-
poration to year-end market value
and success in development of out-
side prop(-xtxeﬁ

A gvemk‘mln nshmg to settle 2
point or two on art approached the
information desk of a certain pub-
lic library. “Where,” he asked, “will
I find something on Corregito and
his 'Flight Into Egypt’ ?"

“Everything on aviation in Room

side; Mr. and Mrs. N, J. McNeill and |

Flour, 98 1b. bag
Sugar, fine or Medlunl.
Surprise Soap, 10 bars

Magic Bckinx Powder, per lb. .

Raigins, 2 Ibs. ;
Soda Biscuit, l Ib. bu
Clark’s Soup, any kind,

Come and visit

CASH and CARRY STORES

We buy from our cusloiners.

largest stock of

Groceries, Meats, Vegetables
and Fruit

We sell at Lowest Prices,

lOIbs. veses tsasee: B
FTTN o 45¢
. e

RS SR Q. . 25¢
S Shawain b @ He
FHOF nrverinnenss 250

See our newly arranged

121," responded the clerk.

We have the

$2.30, $2.40, $2.65

ou?mnd

S

T




