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What automobile, Buyers Generally Want:

In a recent poll of 20,000 car owners by the National Atitoraobile Chamber of Commerce, Inc., of New York (the auto-

nmblle'mnllﬁfactllrei's’ trade ufwocluti,og), each gwner

buying. @ car.’ 'Fhel refults showed as follows: § R R
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Economy of operation ... 7. -
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This poll confirms Studébaker’s -experience of seventy
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been and »a]wa».y;:'ts;gyi]‘lr be dgsigned and manufactured to”'_meet t}gmegquqiliﬁcat ions .dem‘arnd!eqé}?h;\}&egwk'l}f. iy

The  Proof of Studebaker Quality:

1. Ei;d;urance. Studebaker Cars are:daily giving satis-
factory service to 400,000 ownersiin-all civilized countries. Proof
-of ‘their dependability rests upon the fact that Studebaker’s sales _
of Repair Parts, covering repairs from accidents as well as ser-
vice, for the past seven months averaged but $7.00 per car on
thése 400,000 cars. In the 30 months since J anuary 1st, 1920,
Studebaker produced and ‘sold 186,000 cars, and are now produe:
ing and selling at the rate of 125;000 cars per year, practically
double last year’s volume "and:yet Btudebaker’s total sales of Re-

months of 1919. il

2. Economy of Opexation. crestes: ecofigmy ™
results from minimum repairs and high resale values of second- *
hand cars in proportion to list prices. Gasoline and oil consump-

* tion are next important items of economy. The records of Stude-
baker Cars in all these respects’%gpd out strikingly well.
3. Comer t. Correct design of weight distribution, ‘spring
suspension, seats, upholstery, ete., determine largely the ques-
tion of comfort. ~ Comfort is notimatter of extra.cost and high
prices, but is a matter of ‘design.* " Comfort is characterisfic, of
Studebaker Cars. Heavy weight is neither essential to comfort
nor an-assurance of it if designds faulty. The weight of Stuﬁ\e-
" baker cars is borne atmost equdly Wy the four wheels, which is
ideal distribution. With bodies resting without overhang on
frames, semi-elliptic springs, seats of generous proportions, and
best upholstery, Studebaker Cars are necessarily comfortabie,

°
4, P YiC€e. with $78,000,000 of actual net assets, including
$88,000,000 of plants, and an organization of able, experienced
men and workers who participate in the profits of the business,
Studebaker stands unsurpassed in resources and ability to
manufacture economically and give maximum intrinsic value for
a given price. By manufacturing complete mbtors, transmis -
sions, axles, frames, bodies, castings, forgings, and stampings,

parts makers’ profits on such items are eliminated, and one profit .

only is included in Studebaker prices. The section of the Stude-
baker plants formerly devoted to the manufacture of horse -
drawn vehicles, with recent ddditions, now manufacture sedan
and coupe bodies, at minimum costs (without middlemen’s pro- -
fits), and buyers benefit accordingly. { '
The materials and workmanship in Studebaker Cars mea-
sure up to the highest standards known to the automobile indus-
try. Substantially better intrinsic values cannot be obtained at
any price. The theory that high prices necessarily mean fine cars
is fallacious, simply because prices are not based upon intrinsic.

The broad principle upon which Studebaker business is conducted and 15?9;;! Hw_hlé&"l';;lt has prog- 0 ok i
pered for seventy years, now grounded upon tradition, insures satisfaction ‘to

deals with the House of Studebh aker, and
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+x. -values but upon the prod Qtioh,;,c'ostis'\x(_’)’j:‘_sf('ilﬁ’grent manufacturers,
which vatly widely according to their individual manufacturing
M atc_il'ities,-‘a&slity, and out{p:ut.. : E_very;body in the automobile in-
Wodubtry ](no-l that standardlzed_cgrs‘:maﬁnufactgred complete in
ngexgﬁ.‘a,sntlties give the greatest intrinsic valués, or stated oth-
erwise;the most actual cary per dollar of price: Assembled cars,

‘s, -Which constitute eight-fiye per ceift. of thé hundred-odd makes

.+ of American and Canadian ca¥s, are.assembled frqm parts pur -
"#" Chased from many sources, which pre¢ludes harmonious co-ordin-

we ey abouts26 per gand. el i i
S VMg LR L : “..' ' ; e

, S.KRpeata C€. An automobile should never be bought on

v oy sedRRRALARCENAltHQUEh seemingly 8 p.c of buyeis are influenced by

~appearanggalone: An automobile i&a\hlghly developed mechanic-

al instrument from which hard, satisfactory service is rightly ex-

‘é“ jected. o Stg;iebaker executives and engineers give much atten-

rance, style and distinctive beauty in the matter

b ; i MR ion i igen. inevitably increases co: li rices
pair Parts this year are less thinthey were for the first SeVen S Tk wationin design.and inevitably Increases costs and selling p
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ot %tﬁi?;, tops, hoods, radiators and fenders. = Our bodies are
musterpieces of fine craft?s(nanship,uand are unexcelled for com-

P fottwn ditlrability. faay :
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6" GN eg\_ Mce: Studebakier*has 250 dealers in Canada, 3,000

in the United States, and’ js, widely.yepresented in-all foreign
countries. These selling outle¥siéarry in stock $4,000,000 of Re-
pair Parts for all models of Studebaker Cars. The prices of parts
for Studebaker Cars are lower (orsas low) as those of any cars

of their price, and much Jawér thah those of high-priced cars. .
ated to render promipt and. efficient

Studebaken dealers are obli ,
“Servidé to ‘buyers. Studep aker. is'ift Business to sell motor cars
and not parts. The ak:ceéb?bility"of Studebaker Cars-for quick
dismounting and repair woitk is'dommon knowledge in the gar-
ages and among chauffeursiand mechanigs all over the world.
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. 7. Power. In acceleration, bower dai\fei'gd W he point of

traction, and hill climlbing!‘é;bilzi‘ﬂﬁ,lm- ‘thiréé thodéls of Studebaker

Cars enjoy unique reputations. B il

° $ £ Nt o ] Ty o g 32 #
8 12 Sundries. the other qualities, which seemingly in-
- fluenced the selections of 29.5'per cent. of buyer§eare flexibility,
', endorsement of others, specifications, spééd;‘and.'gp ointments.
Studebaker Cars stand high in.4ll these respects: .“.%tude'baker
Cars have set many precedents in: quantity manufacture, partic-
ularly in the matter of appointnients and equipment, | such as
crown fenders, cast.en bloe six«cylindér motors,’ cord tires, one-
. piece windshield, cowl ventilator, ‘cowl lights, tonneau lamp
with extension cord, windshield wiper, transmiission locﬁq, bev-
eled plate glass windows; ete. ' Sitisfied owners. are StudeBgker’s
greatest asset. G i i G ! et
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-policy, '}n'otec't@,Lymlu,-}bbtter:;til‘an the ondinm-y guarantee. ' ..
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